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Market Update 
2016 is off to a challenging start after 
two years of relatively disappointing 
market returns. It may be easy to 
forget that this follows one of the most 
profitable bull markets on record. For 
years, investors have wondered when 
the party would end.

For six years, the stock market 
increased on 0% interest rates, 
courtesy of the Federal Reserve. 
However, the U.S. markets recently 
declined more than 10% from recent 
highs. The trigger, a slowdown in China, 
was visible but largely ignored. China’s 
stock market dropped dramatically 
as investors came face-to-face with 
the reality that the world’s number-
two economy is not growing at its 7% 
officially reported rate. 

There are always uncertainties facing 
investors. Today’s list includes not only 
the economic uncertainty in China 
but also the ongoing Greek drama, a 
collapse in oil prices, and the economic 
contraction in Japan. The recent sell-off 
is not unique or even unusual. What 
we are now experiencing in the market 
should not be considered a surprise. 
This is the normal ebb and flow of 
economic growth and contraction. It 
happens over and over again.

So what’s the solution? Don’t panic, and 
don’t put all of your eggs in one basket. 

Invest in a risk-appropriate, balanced, 
and diversified portfolio of cash, bonds, 
and stocks so you can participate in 
long-term economic growth, both in 
America and globally. The economic pie 
has historically grown over time due to 
human ingenuity and industriousness. It 
is our belief that it will continue doing 
so in the future.

Candidly, there are many 
considerations in a successful 
investment plan: alphas, betas, standard 
deviations, correlations, sectors, 
regressions to the mean, investor 
behavior, asset allocation, liquidity, and 
volatility, to name just a few. The details 
may be confusing, but the essentials 
of investing are straightforward 
and understandable. All of us can 
understand the basics, even if we 
have no desire to learn the technical 
details. We each have the personal 
responsibility to make prudent 
investment decisions to promote our 
own financial independence. 

Continue to page 2 for a few of the 
basic, essential elements of investing...
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There are several ways to obtain 
investment advice. But what is the 
best way to obtain help with your 
investments? The answer: It depends. 
Let’s review your choices:

1.  A commissioned broker earns 
money when you buy or sell investments. 
Their recommendations need to satisfy a 
suitability standard but are not required 
to meet the standard of a fiduciary 
professional. As the saying goes, caveat 
emptor! Buyer beware! Commissioned 
brokers typically sell investments, 
annuities, and insurance products. 

2. A fee-based advisor can 
charge a percentage of investments 
under management as well as earn 
commissions from the sale of financial 
products. Like a commissioned broker, 
the recommendations need to satisfy 
a suitability standard, not a fiduciary 
standard. Once again, caveat emptor.

3.  A fee-only advisor typically 
charges a percentage of investments 
under management as well as a 
consulting fee for financial advice. They 
have the fiduciary responsibility to 
recommend investments and provide 
advice that is believed to be in the 
client’s best interest. They attempt to 
remove most conflicts of interest and are 
required to disclose any conflicts that 
may exist.

4.  A robo-advisor is a relatively 
new source of investment advice. An 
online questionnaire uses algorithms to 
create an investment portfolio. A lower 
management fee is charged. However, 
it cannot provide personal attention 
and advice from a professional and is 
not integrated with your retirement, tax, 
and estate plan. It’s kind of like getting 
medical advice from WebMD instead of 
from your personal physician.

5. Do-it-yourself investing for 
most people, including investment 

professionals, is difficult. It is like a 
doctor self-diagnosing or an attorney 
representing oneself. As the saying goes, 
an attorney who represents oneself 
has a fool for a client. A recent survey 
conducted by Financial Engines* finds 
that most investors want guidance 
from a professional rather than doing it 
themselves. 

What kind of help do people want? 
They want to determine how much 
they need to save from each paycheck 
to reach their retirement goals. They 
want help selecting an appropriate 
investment allocation. They want 
assistance when the markets are 
volatile. They want help to convert their 
investments into income during their 
retirement. And they want a general 
evaluation of their overall financial 
wellness.

It’s one thing to want financial advice. 
It’s another thing to get it. So why aren’t 
people working with a financial advisor?

The top three reasons are:
1.  They believe it is too expensive.
2.  They don’t think they have enough 
assets.
3.  They are not sure how an advisor can 
help them.

The bottom three reasons are:
1.  They don’t trust financial advisors in 
general.
2.  They don’t know how to find a 
financial advisor.
3.  They think their finances are too 
simple.

So how should someone seek financial 
and investment advice? Know your 
options and choose carefully. There are 
pros and cons for each. We recommend 
working with a trained, experienced, 
fee-only Certified Financial Planner™ 
professional who takes the time to 
understand you and who puts your 
interests first. 

*When You Really Need a Financial Advisor by Tom 
Anderson for CNBC; October 13, 2015
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Here are a few of the basic, essential 
elements of investing:

1.  The financial markets cannot be 
predicted.

2. The bond market is more volatile 
than cash but has historically provided 
higher long-term returns.

3. The stock market is more volatile 
than bonds but has historically 
provided higher long-term returns.

4.  Investments offering potentially 
higher returns are inherently more 
volatile.

5. Guaranteed cash-like investments 
historically do not provide positive 
long-term returns after adjusting for 
taxes and inflation.

6. All humans are both logical 
and emotional. But once anyone’s 
emotional trigger is pushed, they will 
override their logic to justify their 
emotional comfort.

During times like this, it may be 
tempting to make a change. However, 
if you have a well-diversified investment 
portfolio, you are wise to avoid moving 
to guaranteed cash-like investments if 
you are investing for the long term. Be 
smart. Do not overreact. Short-term 
investment disappointments are 
just a normal part of successful  
long-term investing.



More and more baby boomers are 
reaching retirement age. Aware of their 
own mortality, people want to get their 
estate planning in order. Unfortunately, 
too many people are trying to save 
money by preparing do-it-yourself wills.

Companies market online do-it-
yourself wills and trusts. Some people 
hire attorneys who do not specialize 
in estate planning because their fees 
appear lower. But does this make sense? 
Are you really saving money?

As wealth managers, we are not 
qualified to provide legal advice. 
However, we can make some 
observations. We have seen too many 
situations where poorly drafted estate 
documents cause headaches, family 
disputes, and expensive litigation. Poorly 
drafted estate documents not only lead 
to unnecessary expenses, but they can 
also lead to undesirable consequences. 
Some heirs may inherit money and 
assets before they have the wisdom and 
maturity to handle them.

For example, I watched a family become 
unintentionally disinherited from 
their parents’ financial legacy because 
their parents’ estate documents 
directed specific dollar amounts of 
their estate, instead of percentages, 
to be distributed to various charities. 
Unfortunately, the parents passed 
during a market downturn, which 
caused their estate to be worth less, 
leaving very little to their children.

In another example, an 18 year old with 
an addiction received several hundred 
thousand dollars all at once after her 
grandparents passed, which jeopardized 
her recovery.

In a third example, a well-intended 
charitable bequest was to be held in 
trust for a charitable need in Africa. 
The will did not address the financial 
and legal requirements to accomplish 
this charitable bequest, which created 
headaches and large legal expenses for 
the heirs.

Well-drafted estate documents are a 
gift to one’s children and grandchildren. 
Getting professional legal help to 
preserve one’s legacy may be the 
best money you can invest. Don’t cut 
corners. Do it right. Hire a qualified 
attorney who specializes in estate 
planning.

Seth Jentner, CFP®, MBA
Director of Operations
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Why Both Spouses 
Should Be Involved in 
Financial Affairs 
It is not uncommon for one spouse 
to have more interest or training in 
money matters. Unfortunately, this 
can lead to an inadvertent disrespect 
toward the other spouse. As such, 
both husband and wife should 
consider financial and investment 
planning. 

Both spouses should agree on the 
selection of a financial advisor, and 
both should attend the meetings with 
their investment professional. The 
handling of money and the investment 
of family resources is not a simple 
pursuit. Financial and investment 
planning focuses on protecting the 
financial interests of the family. This 
requires the perspective of both 
spouses to make sure all of the 
intellectual and emotional issues are 
considered. 

Should children be involved? Adult 
children should be involved if there is 
a chance that they may need to help 
their parents manage their money in 
the not-so-distant future. But for this 
to work, children need to be involved 
before they are needed.

But what if the kids are irresponsible, 
disinterested, or just not very 
financially smart? You may need to 
develop a plan that gradually gives 
your children financial-management 
responsibilities. As parents, we must 
play a role in watching, evaluating, 
and training our children to become 
financially responsible.

Leaving a true legacy protects the 
interests of the family while helping 
the entire family become good 
stewards of the family resources. Start 
this process by including both husband 
and wife in the financial and investing 
planning. The professional financial 
advisor must know what both spouses 
are thinking and feeling to help the 
family leave a lasting legacy.
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Poorly Drafted Estate 
Documents Can Cost You  
in the End 
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Do You Really Need Life 
Insurance? 
Most people tend to avoid life 
insurance. Very few people proactively 
make sure they have enough. Perhaps 
this is because people don’t like to 
face their mortality. Certainly, most 
of us don’t like paying insurance 
premiums of any kind. So, who really 
needs life insurance?

If you are a parent with dependent 
children, it is likely you do. In the 
event that either parent passes away 
prematurely, life-insurance proceeds 
may be vital for helping to ensure 
that your children can continue 
attending their school of choice, 
participate in sports and activities, 
and eventually afford to go to college.

If you have a special-needs child, your 
need for life insurance may extend 
well beyond your child-raising years. 
This planning should be coordinated 
with government benefit eligibility, 
special needs trusts, and guardianship 
issues.

Even if your children are now adults, 
if your financial position does not 

currently allow you to retire, you may 
need life insurance to support your 
spouse’s retirement if you were to 
pass away prematurely.

Most of the aforementioned life-
insurance needs can be met with 
relatively inexpensive term life 
insurance. Work with a competent 
life-insurance agent who can help 
you determine your need and help 
you shop around for competitive 
rates. If you are relatively healthy, you 
can likely afford low-cost term life 
insurance to meet these needs. 

Although the probability of dying 
early may be small, if it happens 
to you or your family, the financial 
impact can be enormous. Be 
proactive! Make sure you have 
adequate term life insurance to meet 
the financial needs of your family 
if the unexpected happens to you. 
Your family will thank you, and you 
will have peace of mind knowing that 
you have taken care of your family 
financially.
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